N E W P RO P E RT Y G U I D E

WHO WE ARE
We hold the keys to a select number of
boutique properties that are as individual as
the people who own them and the guests who
stay in them.
The management of our properties is tailored
to the individual needs of each owner and
each location.
Each property is unique and managed as
such. Our selective portfolio allows us to
devote unparalleled time and attention to
each property, whilst creating truly
memorable holiday experiences for our
guests.
Over the years, Beachspoke has garnered
press from publications such as The Times,
The Telegraph and The Evening Standard.
Our high standard of press and marketing
have particpated to our above industry
average occupancy and return rates
throughout the year.
If the Beachspoke approach to property
management sounds suitable for your home,
we would love to design a management plan
that works for you.

T H E FAC T S
Beachspoke 2016 average occupancy rate:
72%
Individual Booking Values 2016
Property

Earnings

Black Moon
Yarrow
Moon
Shadow
Blue Moon

£86,000
£58,000
£39,000

Occupancy
(%)
77%
84%
76%

£33,000

64%

THE GUESTS
Over time, we have worked hard to retain a strong
database of loyal guests who have come to trust in
the high standards associated with a Beachspoke
holiday.
The Beachspoke guest demographic includes
young professionals looking to escape the city,
retirees looking for adventure and romantics
searching for the perfect couples retreat.
We open the doors to a collection of one-off
designed spaces that provide a completely unique
holiday experience.

OUR CRITERIA
The main criteria for Beachspoke properties
is that they fit the design-led aesthetic of our
portfolio, or possess the potential to do so.
For this reason, it is key that every home
is visited prior to being added to the
Beachspoke group.
It is vital that we protect the unique and
exclusive nature of our service and ask that
owners adopt a sole agency policy when
signing on with us.
We expect our property owners to support
our high standards by investing in quality
cleaners, luxury bathroom products and
welcome packs for every stay
.
We partner with companies such as Roberson
Wines and Bamford Bath & Spa to ensure we
receive good rates on the quality products we
provide.

B E AC H S P O K E
P RO P E RT Y
R E QU I R E M E N T S
•
•
•
•
•
•
•
•

House manual and inventory
Area guide
Nespresso machine and capsules
Egyptian cotton bedsheets x 3 sets per
bed
Dressing gowns x 3 sets per head
Matching mugs, wine glasses, champagne
flutes, plates, bowls etc
Bamford bathroom products in the
bathrooms
Roberson Cremant sparkling wine, 1
bottle per booking

Sample Costs for 3
Bedroom Property
Cleaning Fees (per
stay)

£80

Laundry Costs (per
stay)

£44.31

Welcome Pack

£0.52

Bamford
Bathroom
Products

£9.00

Roberson Cremont
Sparkling Wine

£11.00

Total

£144.83

M A N AG E M E N T
We deal with all maintenance issues with
individual house managers assigned to each
property.
We organise and manage all payments for your
property, producing monthly statements
detailing all expenses alongside your rental
income.
Our commission rate is 15% on all bookings.
We operate a minimum three night stay policy.
A short stay supplement is applicable on
bookings of less than 3 nights.
We may choose to partner with carefully
selected third party agents. This will always be
discussed with the owner prior to any
agreement, should we think this action
necessary. Where another agent is used,
Beachspoke charges 5% on the gross value.

This is in addition to the chosen agent rate.
On booking we take 50% non-refundable
deposit which is paid to the owner in a monthly
statement, minus Beachspoke’s commission.
The remaining balance is paid two weeks prior
to arrival of our guests. This is renumerated
to the owner in the monthly statement minus
Beachspoke’s commission.
Beachspoke works around our owners.
Personal bookings can be made at times that
work for you. If you wish to occupy the
property in high season or over key dates in the
calendar (half terms and bank holidays), we
will work with you to adjust booking
expectations and targets accordingly

S TA N DA R D
M A N AG E M E N T
Your property may already match the
Beachspoke design criteria and therefore is not
in need of renovations or refurbishments.
If so, we will request to be sent a selection of
interior and exterior photographs that afford us
a clear idea of the property.
We would then discuss the rental income you’d
be wishing to achieve and would arrange a visit
of the property. Following the visit we will then
send a written report to summarise the details
of the property and rental numbers expected

P RO J E C T
M A N AG E M E N T
You may have a property that has
potential in terms of its location and structure but requires renovations or refurbishments to elevate it to the standard expected
of a Beachspoke property.
Beachspoke’s team of qualified design experts look forward to bringing your design
vision to life, whatever the size.
In this instance where the property is not
ready to be put on the rental market and the
owner requires our advice and guidance, a
consultancy fee will apply.
This includes an initial advisory visit from
which you would receive a detailed report,
pricing projections and initial sketches and
designs.
Non Refundable Advisory Visit Fee (incl
VAT)* £300
*Can vary on the location of the property

Non Refundable Property Visit Fee (incl VAT)*
£150
*May vary, depending on the location of the
property

PRESS & MARKETING
We have a dedicated in-house press and
marketing team that work hard to create
current and strategic marketing plans to
optimise occupancy and rental rates for each
property.
This strategy includes social media
marketing, content creation, SEO, brand
partnership optimisation, email marketing
and analytics.
Recent press coverage includes The Sunday
Times, The Evening Standard, Huffington
Post, The Observer and Harper’s Baazar.
We do ask that our property owners factor in
a maximum of two press trips annually into
the booking calendar to help us garner
national and international interest in our
properties. Press trips will always be
approved by the owner prior to confirmation.
We also invest in professional photography
for each property to showcase your home to
its full potential whist remaining
synonymous with the Beachspoke brand
Depending on the location of your property,
we take the time to research and explore the
surrounding area. We endeavour to
establish and develop long lasting
relationships with local businesses and
tourist boards to provide our guests with
exclusive rates and discounts and to create
interesting guides to help better plan their
holidays.

We hope that you have found the information about our management terms and conditions useful. We look forward to working
with you and your Beachspoke property.
ben@beachspoke.com
0208 740 3001

